
The real estate market has been doing better than 

most realize.  The average sale price of both single 

family homes and condominiums for the Common-

wealth of Massachusetts rose, 0.32% and 6.06%, last 

year in comparison to 2006. A much better result 

than in 2006 when single family home averages fell 

1.07% and condos stayed flat. 

Local markets have been energetic.  Most metro 

Boston cities and towns are seeing an increase in 

sales activity. In 2007, we have seen days on the mar-

ket begin to drop as the oversupply of inventory for 

2006 begins to dwindle to similar levels of 2004 and 

2005 in some areas. 

One example is the city of Newton, that has seen 

substantial increases in homes sold, decreases in days 

a home is on the market, and over 4% appreciation in 

value.  In many towns in Metro Boston 2006 was a 

weak year and have recovered well in the 2007.  In 

addition, some towns like Newton have a shortage of 

inventory. 

Other cities and towns that did not decline drastically 

in 2006 made their adjustments in 2007.  These 

towns reacted to the market and it’s activity a bit later 

than others and 2007 reflected that change for those 

towns. 

The Metro Boston market is active, changing, and 

positive.  Be sure to review the 5 year Historical 

Market Data we have provided on your town and 

surrounding towns.  If you would like additional 

information on a town not featured, contact us, and 

we would be happy to forward you the report. 
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A property we marketed in 2007, that received multiple offers, 

and sold for above asking. 
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Town 
Number of  
SFR Sold 

Avg. Days 
on Market 

Average  
Sale Price 

Sales Price  
% Change 

Arlington 290 68  $         513,297  -2.50% 

Belmont 161 104   801,489  -8.15% 

Boston 1041 108            502,333  -1.00% 

Brookline 187 140         1,432,278  11.19% 

Cambridge 134 96         1,011,778  -5.08% 

Dedham 216 111            448,687  3.05% 

Milton 218 120            542,900  -1.43% 

Natick 294 102            542,319  6.93% 

Town 
Number of  
SFR Sold 

Avg. Days 
on Market 

Average  
Sale Price 

Sales Price  
% Change 

Needham 373 96  $          748,577  2.64% 

Newton 617 99            936,321  4.05% 

Waltham 301 88            441,638  -0.17% 

Watertown 93 90            480,424  -4.50% 

Wellesley  338 105         1,251,572  8.88% 

West Roxbury 250 94            440,401  3.17% 

Weston 153 162         1,560,129  -4.07% 

Westwood 157 114            686,466  -3.06% 

 ¢ƘŜ ŦƻƭƭƻǿƛƴƎ ƛƴŦƻǊƳŀǘƛƻƴ ƛǎ ǘƘŜ ǎŀƭŜǎ Řŀǘŀ ŦƻǊ ǎƛƴƎƭŜ ŦŀƳƛƭȅ ƘƻƳŜǎ ǎƻƭŘ ƛƴ нллтΦ ¢ƘŜ άǎŀƭŜ ǇǊƛŎŜ ҈ ŎƘŀƴƎŜέ ǊŜŦŜǊǎ ǘƻ ǘƘŜ ŀŘƧustment in the 

average sale price from 2006 to 2007.  More specific town/city data has been provided on the following pages.  Feel free to contact us for 

more detailed reports on towns not included in your report.   (lynchj@raveisre.com or 617-755-8465)   Source MLSPIN 

www.JohnstonLynch.com | 617-755-8465 



Ed and John have been awarded the òChairmanõs Eliteó status, the highest level, for 

their success as a top producing mega team within the William Raveis Real Estate or-

ganization.  Ed and John’s team have the resources of a 

boutique real estate firm with more than $5 Billion in 

annual sales.  With more than 35 properties sold in 

2007, they continue to exceed client’s expectations. Ed 

and John’s experience with luxury homes and condomini-

ums has resulted in many of their colleagues calling upon 

their team to help achieve their client’s objectives. This 

mixed with an understanding of property types and geog-

raphies provide an additional advantage for their clients. 

A positive attitude and individual attention is part of 

every relationship they have with clients and colleagues. 

The Johnston | Lynch Group is a leading team with a vast understanding for the real 

estate industry. Ed and John have a fresh approach, cutting edge resources, and team-

work.  They look forward to working with you 

on your next real estate matter.  

Boston |Brookline | Newton | Wellesley 

 

Luxury Real Estate Professionals 

 

10 Langley Road 

Newton, MA 02459 

Contact Us 

 

Edward Johnston 

c: 617-762-4059 

JohnstonE@Raveisre.com 

 

John Lynch 

c: 617-755-8465 

LynchJ@Raveisre.com 

John & Ed 

Teamwork is the ability to 

work together toward a com-

mon vision. The ability to 

direct individual accomplish-

ments toward organizational 

objectives. It is the fuel 

that allows common people 

to attain uncommon results.” 

– Andrew Carnegie 

JOHNSTON  | L YNCH  GROUP 

AT WILLAM RAVEIS REAL ESTATE 
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Recently Sold Properties 

8 Monterey Lane 

110 Murdock Street 

110 Cypress Street 

16 Floral Place 

10 Essex Street 

20 Beaconwood 

www.JohnstonLynch.com 

FEATURED PROPERTIES 

Country Club SettingñNatick, MA  

A peaceful setting for a 3 bedroom home with 

fireplace, eat-in kitchen, master suite, and a 

deck with park like views.  

www.15FairwayCircle.com  

We have redesigned the web site, let us know what you think! www.JohnstonLynch.com 

Steps to Newtonvilleñ Newton, MA 

A Victorian home with bright rooms, window 

seats, finished basement, garage, and deck.   

www.10HighlandPark.com  

Just Listed! ñ Newton, MA 

A 3 bedroom, 2.5 bath townhome with hard-

wood floors, deck, garage, and location! 

www.43Bennington.com  


